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“Despite the many challenges we have all faced and 
with 3 lockdowns (to date) the UK holiday park sector 
has again shown its resilience and ability to adapt and 
thrive in the face of quickly changing and new emerging 
market trends and conditions.”
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2020 has been a quite extraordinary year with the full 
effects and impact of the pandemic impossible to 
foresee at the start of the year. Whilst all businesses 
and individuals have been affected, the effects of 
Covid at the outset was particularly challenging for 
holiday parks with lockdown 1 coinciding with parks 
entering the start of their traditional season.

On all fronts, there was a sense of entering the 
unknown which created considerable uncertainty but 
despite the many challenges we have all faced and 
with 3 lockdowns (to date) the UK holiday park sector 
has once again shown its resilience and ability to 
adapt and thrive in the face of quickly changing and 
newly emerging market trends and conditions.  Park 
owners and operators have truly stepped up to the 
challenge and have done a superb job of navigating 
the changing and challenging conditions to reopen 
parks, where possible and to make the most of the 
opportunities created for the sector.

Naturally, activity in the sector slowed at the end 
of March following the announcement of the first 
lockdown as holiday parks were ordered to close 
and operators’ primary focus turned to securing the 
short and longer term future of their own businesses, 
seeking out the many different forms of Government 
support on offer. However, come July the industry 
was raring to go with the welcome reopening of 
parks and a much anticipated ‘Covid bounce’ leading 
to one of the busiest and most lucrative summer 
seasons for many operators, albeit that the season 
was foreshortened.  As well as catering for the huge 
pent-up demand from holiday makers finally being 
able to take a family holiday, many operators also 
reported record levels of caravan sales, exceeding 
their original 2020 forecasts.

Demand for holidays in the UK shows no sign of 
abating and we anticipate the decrease in appetite 
and demand for foreign travel to continue well in to 
2021, adding to the encouraging outlook for the UK 
holiday market.

Throughout 2020 Sanderson Weatherall have seen 
a very strong demand across the country for all 
types of park and it is clear the sector continues to 
be a very attractive asset class for operators and 
investors. The core fundamentals of sustainable 
returns from pitch fees, and/or pitch occupancy 
along with attractive margins from caravan sales 
being the primary drivers.  Like many in the industry, 

we anticipated that transactions in the park sector 
may suffer a setback however our experience has 
been that transactions have continued un-abated 
throughout periods of lockdown with Sanderson 
Weatherall completing a number of significant high 
value transactions during these periods.

As has been the case in recent years a key driver of the 
market continues to be the scarcity of parks available 
for sale which strengthens the position for sellers’ 
going to market.   The very tight market conditions 
are well suited to marketing parks, in the right 
circumstances, through a discreet and confidential 
marketing campaign.  Sanderson Weatherall have 
had a great deal of success transacting sales on this 
basis throughout 2020 with carefully orchestrated 
focused competition enabling premium sale values 
to be achieved.

This report is prepared at a time where we are all 
adhering to the constraints of Lockdown 3.0, and 
whilst parks are closed, fortunately this is currently 
taking place during the quietest period for many 
holiday park businesses.  The hope being that a 
return to a new normal will be possible by Easter.  

Looking forward in 2021 the indicators provide a 
positive forecast for the sector and many operators 
with a letting fleet or touring pitches have a head 
start with a substantial pipeline of holiday bookings 
transferred from 2020.  The pandemic has also 
introduced a new demographic to caravan holidays 
with many operators successfully translating this 
into both new and pipeline sales.

However, the pandemic has already and will 
continue to have a significant impact on the UK and 
wider global economy.  To date support measures 
including the flexible furlough scheme,  Covid 
loans, VAT cuts and Stamp Duty freeze which have 
been universally welcomed and have bolstered 
the economy, although as they come to an end 
there will be undoubted economic headwinds with 
unemployment anticipated to rise and house prices 
forecast to stall or reduce during 2021. 

More challenging economic times may lie ahead 
but with the potential for ‘home-grown’ holidays to 
become yet more attractive and with demand for 
parks continuing to out-strip supply, the sector looks 
well-positioned to weather any storm.

2020 - A year of challenges and great resilience 
from the holiday and caravan park industry
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Market Trends

Static Holiday Pitches

SANDERSON WEATHERALL MARKET REPORT 2021

Touring and camping businesses 
have very much seen a year of two 
halves with closures during the 
first half of the season significantly 
impacting on trade.  However, from 
July 2020 onwards parks were able 
to open and operate under a ‘new 
normal’ and benefited from high 
demand and occupancy, albeit in line 
with reduced occupancy in some 
cases.  Touring and camping parks 
continue to be a very attractive asset 
class with many operators sharing the 
view that demand will only increase 
going forward.  Furthermore, the new 
customer base and demographic 
looking to buy touring caravans and 
motorhomes throughout 2020 has 
only bolstered this view.    The range 
of values achieved in sales transacted 
during 2020 ranges from £6,000 up to 
£15,000 per touring pitch.

2020 has seen a very similar number 
of park sales transacted compared 
to 2019 although we have seen 
the average sale price increase 
significantly owing to the number 
of larger park sales in the sample.    
Demand is strong for well established 
and profitable parks as well as for 
parks with further development 
potential and sale opportunities.  In 
the ‘ideal world’ operators are looking 
for the right balance of both. 

Throughout 2020 we have seen 
a range in values achieved on 
occupied static caravan pitches 
between £13,000 and £30,000 per 
pitch, although also note a small 
high quality private owner lodge 
development where the eventual sale 
price equated to an average pitch 
value in excess of £45,000 per pitch.  
Location and the fundamentals of the 
business are key.

Strong demand for residential mobile 
home parks prevails with the most 
sought after parks being located in 
areas where relatively high house 
prices are achieved, enhancing the 
potential to profit from the sale and 
assignment of homes.  Core pitch fee 
income provides a very stable return 
which becomes ever more attractive 
as interest rates fall with the 
possibility of negative interest rates 
only fueling demand. Transactions 
for parks with fully occupied pitches 
reflect a wide range in pitch values 
from around £16,000 to £55,000  per 
pitch with the arithmetic average 
being a figure of £35,500 per pitch 
but this belies the range of values and 
the variety of factors that need to be 
considered.

Residential Mobile HomesTouring Pitches

Throughout 2020 Sanderson Weatherall have successfully acted for clients in the sale of holiday caravan and residential 
parks across the country and have acted as professional advisers to many other park business transactions.  We 
summarise some of the trends and the range of pitch values that have been achieved throughout 2020.

There are many reasons that prompt a sale of a park which 
often include the ambition to acquire a larger business, 
retirement or semi-retirement, break-up of partnerships, 
illness or bereavement. Some of these may allow you 
to plan ahead, whilst others may crop up unexpectedly.  
Whatever the reason for a sale, all vendors have one thing 
in common - the desire for a smooth sale at the best 
possible price.

Having made the decision to sell your park there are many 
things you can do to ensure you receive the maximum sale 
price and to enable a smooth and timely transaction. 

Explore Planning Potential
There are often opportunities to rationalise or improve 
the extant planning consents within the existing property.  
Alternatively, the existing consent may already allow for 
more lucrative alternative uses which has to date not been 
recognised or exploited.

Develop Wisely 
Having obtained planning 
permission, the question is 
whether or not to develop 
it.  Maximising potential and 
ultimately realising the best 
value does not necessarily 
mean developing to the full 
everything for which there is 
consent. Will the development, 
when completed add to the 
value? Would a buyer prefer to 
have the chance to input their 
own business model?

Maximise the Earnings 
The value of an established 
Caravan Park depends not only 
on the physical aspects of the property but crucially on the 
earnings and profit that it is able to generate. It is essential 
for operators to look at all aspects of their business to 
make sure they are reflecting and taking full advantage 
of the trading potential and that this is demonstrated in 
the trading accounts. An experienced agent can highlight 
unexploited opportunities pre-sale and ensure they are 
drawn to buyers’ attention if appropriate.

Prepare an information pack for sale
In addition to preparing suitable financial information, it 
is essential to check other relevant paperwork is available 
and up to date including planning consents, licenses and 
certificates before embarking on a sale. This will smooth 
the path and avoid problems later on. We will typically co-
ordinate and undertake this aspect however having the 
relevant information available at the outset pays dividends 
in terms of timing.

Presentation of Park 
Once the decision has been made to sell there are still a 
number of things an owner can do to influence the final 
sale price.  It may seem an obvious point but make the 
best of your property to show it in the best light.  Ensure 
the park is presented in a neat and tidy fashion and be 
proud to show it off.  Don’t cease investing in the park or 
put off decisions but instead, continue to run the park as 
you have always done.

Professional Advice 
Establishing how much your property might actually sell 
for is probably the most important part of the sale process 
and it is imperative that you take professional advice.  Since 
each Caravan Park is unique, valuation by comparison and 
analysis of trade is a specialist area that requires specialist 
advice. The particular type of buyer or best purchaser 
in the marketplace is something that an experienced 
professional advisor will be able to advise upon in detail. 

There is usually a very good 
reason why prospective 
purchasers often approach 
park owners direct and despite 
claims to the contrary, it is 
seldom because they want to 
pay the best possible price!  
Take advice, including advice 
on the tax position from a 
specialist Tax adviser.

Marketing your Park 
Ensuring the right strategy is in 
place to fit your requirements 
and to maximise the realisation 
is imperative.  You may not 
want the park to be openly 
marketed, and a confidential 
approach may be a more 

discreet option. We can advise you on the pros and cons 
of the options available.

Our aim is not just to introduce a buyer, and then to sell your 
park, but to help with every aspect of the process from the 
outset.  As your specialist agent we prefer to get involved 
early and are often tasked with liaising with our client’s 
accountants, planners and solicitors, whilst advising on a 
wide range of supplementary matters prior to and during 
the sale process.

Seven Ways to 
maximise the sale 
price of your park
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We are pleased to present a selection of parks from our portfolio currently for sale. 

Please contact us if you would like any further information or would like to register on our mailing list. 

Development Opportunity
North Yorkshire

YRK1793
£595,000

Lodge Development Opportunity 
Lancashire
YRK1858

£1,250,000

Static Caravan Park
Lincolnshire Coast

YRK1850
£1,350,000

Residential Lodge Development 
Devon

DVN1834
£1,500,000

Holiday Bungalow Village
South Wales

DVN1852
£1,750,000

Log Cabin Holiday Village
West Wales
DVN1851

£1,700,000

UNDER OFFER

UNDER OFFER

Parks for Sale

Mobile Home & Lodge Development
Lincolnshire

YRK1817
£2,750,000

Holiday Lodge Development 
Devon

DVN1854
£750,000

Attractive Static and Touring Park
North Devon
OIEO £2.2M

DVN1843

Established Residential Park
Cornwall
DVN1855

£1,200,000

Superb Residential Park
Lancashire
£300,000
YRK1863

UNDER OFFER

A multimillion pound sale of Pakefield Caravan Park in Lowestoft, completed by Sanderson Weatherall just before 
Christmas further demonstrates the continued strength and attraction of the UK holiday park sector.  

Developed over 21 acres the attractive cliff top park has a site licence for 372 static holiday caravans with many caravans 
enjoying uninterrupted sea views and all with direct access to the beach. Other park facilities include a heated outdoor 
swimming pool.  The park provides a superb opportunity for further investment in park facilities and for additions to the 
already popular and growing hire fleet of caravans serving the growing demand for coastal holidays in the UK.

A confidential marketing process created a great deal of interest from new and existing operators, and regardless of the 
challenges thrown up by the Coronavirus pandemic Sanderson Weatherall were delighted to successfully negotiate the 
sale that completed just before Christmas.   Pakefield Caravan Park adds to the growing portfolio of parks operated by 
Park Holidays.

Cliff Top Suffolk Park Sold by SW in multimillion pound deal 



Parks Sold

West Bay Park

Residential Park sold for first time by SW

During December we completed the confidential sale of Lamaleach Park 
Estate, a long established residential mobile home park in the village of 
Freckleton, close to Lytham St Annes on the popular Fylde coast.  

Sold for the first time on behalf of the second generation private operators, 
Lamaleach Park, which is developed over 9 acres has a site licence for 
121 homes and benefits from a strong rental income along with scope 
for further development. 

Despite the challenges of a second coronavirus lockdown, the continued 
buoyant market and unabated demand for parks saw the confidential 
sale successfully negotiated and completed in time for Christmas.  

Abbeyford, Kingsley and Lyndale 
Holiday Parks

Largo House Country Park

Lodge Development Opportunity, 
Skegness

Willow View Park Greenways Valley Holiday Park

Please find below highlights of some of the parks sold during 2020. If you require any further information and/
or an appraisal of your own park business, please get in touch with one of the team where we will be delighted 
to hear from you.

Bone Valley Caravan and Camping 
Park

Crook Farm Caravan Park
 

Tyddyn Cethin Caravan Park

Foxholme Caravan Park Bronzerock View Honeycott Caravan Park

Wall Park Caravan & Camping
 

Quantock Orchard Pakefield Caravan Park

Tofthill Caravan Park Oathill Farm & Touring Park Elmhurst Caravan Park



SANDERSON WEATHERALL MARKET REPORT 2021

Business Rates Round Up

This year the business rates system has given the Government the ability to implement a massive package of financial 
relief across the retail and leisure sectors and for small businesses.

The ease by which it has been possible to identify and get grant funding to those most in need is one definite positive 
for an otherwise rather problematic and seemingly unfair tax for many ratepayers.

Despite slightly different criteria in each devolved administration, the majority of holiday parks throughout England, 
Wales and Scotland have benefited from a rates bill of £zero this year and many will have also received grant funding.
Although Rishi Sunak committed to freezing the rates multiplier in 2021-22 when he gave his Spending Review in 
November, so that it will be the same as this year for all businesses, he has not announced any measures to roll rates 
relief into the next tax year for the retail and leisure sectors.  As things presently stand, charges will return to normal 
for the holiday park sector from 1 April 2021 and this will be hugely unwelcome if there are still any restrictions being 
imposed on the occupation of accommodation such as holiday cottages, on-site restaurants and arcades.

1 April 2021 was also meant to herald the onset of a new Rating Revaluation that would have seen properties’ rateable 
values aligned to rents in 2019, as opposed to 2015 as they presently are, however this was postponed alongside the 
fire-fighting occurring in Spring in order to free up HMRC staff.  It can now be expected to take effect from 1 April 2023.

Given the extension to the 2017 Rating List and lack of upcoming reliefs, we would urge all park operators not only to 
check that they have benefited from all reliefs and grants available this year but also ensure that they have considered 
appealing their rateable values.  Changes in pitch numbers, revenue and the way in which parks can be / are being 
occupied are all matters that are relevant to the Rates’ valuation and could prove to be valid grounds for an appeal.

Large mobile home site sold through 
confidential marketing campaign

Following our multi million pound sale of Dunton Park last year, 
which provided over 173 mobile homes and had potential for 
further homes to be developed on a caravan storage area, we have 
recently completed the confidential sale of another large mobile 
home park close to the M25.

Occupying an outstanding location in the village of Winkfield, only 
a stone’s throw from Windsor Great Park, we have just transacted 
the confidential sale of Cranbourne Hall Park. The park provides 
some 240 mobile home pitches on a site extending to around 
19 acres and has been in the same family ownership since its 
inception in the 1940’s.

A discreet and confidential marketing initiative saw a small number 
of both existing and newer players in the marketplace being 
approached towards the turn of the year leading to a competitive 
bidding process. The multi-million pound deal that was negotiated 
and successfully completed just ahead of the Bank Holiday VE 
day celebrations with the park being purchased by established 
operators.

Adam Burkinshaw
07714 680393

adam.burkinshaw@sw.co.uk

Lee Southan
07712 438215

lee.southan@sw.co.uk

William Reynolds
07809 321604

william.reynolds@sw.co.uk

Meet The Team

Superb holiday park with development 
potential sold in Cornwall 

This year we were also pleased to report the sale of Tregoad 
Holiday Park to Waterside Holiday Group following a confidential 
targeted marketing campaign.

Tregoad Holiday Park, situated nearby the coastal town of Looe, 
had been operated for 17 years by Peter and Tina Hannay, who 
over that time have grown the business into a well-established 
and popular resort over the 55 acre site . Because of this it was 
important to find the right operator to take the park on to the next 
level.

Following the acquisition we understand the park will undergo a 
sympathetic, high-quality enhancement of the existing landscape, 
with a refresh of facilities and the creation of new pitches for 
premium holiday homes.

Rob Cohen, Rating
07523 505841

rob.cohen@sw.co.uk

Andrew Bagnell
07809 321602

andrew.bagnell@sw.co.uk

Owen Pike, Planning
07889 701457

owen.pike@sw.co.uk

If you require any advice or are thinking of selling your 
park in the future please do not hesitate to contact us 
is confidence for a market appraisal.
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sw.co.uk/caravanparks

Contact Us

Devon Office: 45 Bampton Street, Tiverton, Devon EX16 6AH
Tel: 01884 256 741    Email: edwards.devon@sw.co.uk 

Yorkshire Office: 165 Long Street, Easingwold, North Yorkshire YO61 3JB
Tel: 01347 822 005     Email: edwards.york@sw.co.uk 

This publication is intended as a general guide and although Sanderson Weatherall has made 
every effort to ensure accuracy, they cannot accept liability for any errors of fact or opinion. 
 No part of this publication may be reproduced without permission.

© Sanderson Weatherall LLP January 2021


